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INTRODUCTION
Selling a home here is about more than a sign in the yard.
Buyers coming to Apollo Beach are picturing a new chapter:
coffee on the lanai, a sunset at the end of the day, family
visiting for the holidays. Staging simply means preparing
your home so they can see that life clearly the moment they
walk in, or the moment they scroll past your photos online.
The good news is that most of what makes a home show
well costs little more than time, and you can do nearly all of it
yourself.

Why Staging Matters:

Buyers often make emotional decisions when it comes to
purchasing a home. By staging your home effectively, you can evoke
feelings of comfort, warmth, and happiness, making it easier for
buyers to imagine themselves living there.

EMOTIONAL CONNECTION

Staging allows you to highlight the size and functionality of your
space. Thoughtful furniture arrangement and decor can make
rooms feel larger and more inviting, giving buyers confidence in the
home’s potential.

MAXIMIZING SPACE

In a competitive real estate market, standing out is crucial. A staged
home can differentiate your property from others, potentially leading
to quicker offers and even bidding wars.

COMPETITIVE ADVANTAGE

Every home has unique selling points, whether it’s a stunning view,
high ceilings, or beautiful architectural details. Staging helps to
accentuate these features, guiding buyers’ attention to what makes
your home special.

HIGHLIGHTING FEATURES

Homes that are staged tend to sell faster than those that are not.
This means less hassle for you and a smoother transition to your next
adventure.

LESS TIME ON THE MARKET

Work through this guide at your own pace, one room at a time. Each section explains
why it matters and exactly how to do it, so you can decide what makes sense for your

home. If you're not sure where to start, give us a call and we'll help you decide what
matters most.

1



Personal Touches: Limit decorative items that are overly personalized or
reflect a particular lifestyle. Aim for a more universal appeal to attract a
wider audience.

Cluttered surfaces can make a home feel cramped and chaotic. Clear, clean
surfaces create a sense of spaciousness and order, making rooms feel larger
and more inviting.

Why It Matters:

How to Do It:

DECLUTTER AND ORGANIZE
Decluttering and organizing your home is the first and most crucial step in the staging process. A
clean and organized space not only looks more appealing but also allows potential buyers to
envision their own lives in the home. Here are some practical tips to help you effectively declutter
and organize your space:

Remove Personal Items

Personal items such as family photos, diplomas, and unique decor can
distract potential buyers and make it difficult for them to imagine their
own lives in the space. A neutral environment fosters a sense of possibility,
allowing buyers to picture themselves in your home.

Why It Matters:

Family Photos: Take down family pictures from walls and surfaces. Replace
them with neutral artwork or decor that reflects a broader aesthetic.

How to Do It:

Memorabilia: Remove items that hold personal significance, such as sports
trophies, travel souvenirs, or collectible items. Consider storing these items
in a safe place until you move.

Clear Surfaces

Countertops: Clear all countertops of all non-essential items. Store away
small appliances, toiletries, and any personal items.

Tables and Shelves: Think of a beautifully staged model home. Most shelves,
coffee tables, consoles, and flat surfaces have only one or two thoughtfully
chosen items. Remove nearly all knickknacks and small accessories so the
eye sees the room, not the belongings.
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Decorative Elements: Consider using a few cohesive decor items to
enhance the room's style without overwhelming it. Less is often more when
it comes to staging.

Small Items Add Up: Remove doilies, coasters, ring dishes, diffusers, remotes,
collections, and other small everyday items from coffee tables, sofa tables,
nightstands, and counters. Individually they may seem insignificant, but
together they create visual clutter in photographs.

Kitchen Counters: Keep counters almost completely clear. Store large
countertop appliances in a cabinet, pantry, or even the garage temporarily if
needed. One intentional vignette, such as a wooden cutting board with a
bottle of wine and two wine glasses, is plenty. Store additional alcohol
bottles inside cabinets rather than displaying them on counters or bar areas.



Closets are a significant selling point for many buyers, and a well-
organized closet can create a lasting impression. Buyers often open closet
doors to assess storage space, so it’s essential to present them in the best
light possible.

Why It Matters:

Organize Closets

Neatness: Ensure that all items in your closet are neatly arranged.
Group similar items together (e.g., pants, shirts, shoes) and keep
everything visible.

How to Do It:

Remove Out-of-Season Clothes: Consider storing away clothes that
are out of season or rarely used. This creates more space, making the
closet appear larger and more functional.

Use Storage Solutions: Utilize baskets, bins, and shelf dividers to keep
items organized and easily accessible. A well-organized closet signals
to buyers that the home has plenty of storage space.

Maximize Vertical Space: If possible, install hooks or use vertical
space for additional storage options. This shows buyers that the closet
has even more potential than they may have initially perceived.
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Linen Closets: Fold towels and bedding neatly, facing the same
direction, and group similar colors together. A visually organized linen
closet feels more spacious and gives buyers the impression that
storage throughout the home is generous and well maintained.

Pantries: Remove anything being stored directly on the pantry floor
whenever possible. Group similar items together and leave some open
space on shelves. Buyers will look inside, and visible floor space makes
the pantry feel larger.



DEEP CLEAN
Thorough Cleaning

A deep clean not only enhances the appearance of your home
but also communicates to potential buyers that the property has
been well-cared for. 

Floors: Vacuum carpets, mop hard floors, and consider having
carpets professionally cleaned if needed. Don’t forget corners
and baseboards!

Windows: Clean windows inside and out to let in more
natural light. Dirty windows can make a home feel dingy,
while clean ones brighten the space.

Kitchens: Wipe down all surfaces, including countertops,
cabinets, and appliances. Pay extra attention to the oven and
refrigerator; these are often focal points for buyers.

Freshen Up Odors
Unpleasant odors can turn potential buyers away before they
even step foot inside. Fresh, pleasant scents create a welcoming
atmosphere and make a positive impression.

Run the A/C, Even When Vacant: Florida humidity is the #1
cause of that musty smell buyers notice at the door. Keep the
air conditioning running and set to a normal comfort level
year-round. A closed-up house in our climate develops
mildew odor in days, not weeks.

Check for Hidden Moisture: Look under sinks, around
window tracks, and in closets on exterior walls for any mildew
or musty smell before showings. Buyers in this market know
what water damage smells like, and it's one of the fastest
ways to lose confidence in a home.

Bathrooms: Scrub toilets, sinks, and showers to remove any
soap scum or mildew. Fresh, clean bathrooms leave a lasting
impression and show buyers that the home is move-in ready.

Lanai and Screened Areas: Don't forget the lanai or pool
cage: standing water, leaf debris, or a musty screen enclosure
will undercut an otherwise great first impression the moment
buyers step outside.

Pleasant Scents: Lightly scent the home with fresh, clean
fragrances such as citrus or linen. Avoid overpowering scents,
and skip anything that smells like it's covering something up.
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DEEP CLEAN

The Utility Closet & AC Unit

Wipe Down the AC Unit and Surrounding Area: Dust and
grime on the unit itself, and on the walls and floor around it,
are one of the first things a buyer's eye catches when a closet
door opens. Clean it like it's on display, because it is.

Repaint the Platform, If It Needs It: If the AC sits on a raised
platform, a fresh coat of paint on it goes a long way. A clean,
freshly painted platform reads as a well-maintained system; a
scuffed, stained one raises questions about age and upkeep.

Clear Out Old Paint Cans and Stored Supplies: Utility closets
become a catch-all fast. Clear out old paint cans, cleaning
supplies, and anything else that's accumulated. A clean,
empty closet floor makes the whole space feel bigger and
better cared for.

A clean AC closet is a small detail, but it sends a big, subtle signal
to buyers that the home has been well cared for.

Check for and Remove Any Biological Growth: Look for
mold or mildew on the unit, the walls, or the platform,
especially given Florida humidity, and remove it before
showings. This is one detail buyers notice immediately, and
one of the fastest ways to undercut confidence in the home.
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ENHANCE CURB APPEAL
Landscaping

The exterior of your home is the first thing buyers see. A well-
maintained yard creates a positive first impression.

Pressure Wash Everything: Driveways, walkways, pool decks,
and the exterior of the home develop dark mildew streaks fast
in our humidity. A pressure wash is one of the highest-impact,
lowest-cost things a seller can do here. It reads as a full refresh
for a fraction of the cost.

Tropical, Low-Maintenance Landscaping: Trim palms and
hedges, edge beds cleanly, and add a few pops of color with
hardy Florida-friendly plants (hibiscus, bougainvillea, crotons)
rather than cool-climate annuals that won't hold up to our heat.

Check the Pool Cage and Screens: Torn screens, rust stains
on the cage, or a green pool are among the fastest ways to
lose a buyer before they've even opened the front door.

Front Door
The front door is the focal point of the home’s exterior. A
welcoming entryway invites buyers in and creates a positive first
impression.

Repaint or Clean: A fresh coat of paint can revitalize a tired
door. Choose a color that complements your home’s exterior.

New Doormat: A new, stylish doormat adds charm and gives
a welcoming feel. Choose one that fits the overall aesthetic of
your home.

Lighting
Good lighting highlights your home’s features and makes it feel
more inviting, especially in the evening.

Functional Outdoor Lighting: Ensure that all outdoor lights
are in working order. Consider upgrading fixtures if they look
dated.

Warm Bulbs: Use warm-toned light bulbs to create a cozy
atmosphere. Bright, inviting lighting can significantly
enhance your home’s curb appeal.
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Mow and Edge: A freshly mowed, sharply edged lawn signals
the home has been cared for.



STAGING WATERFRONT &
COASTAL HOMES

Open Up the Indoor-Outdoor Flow

Stage the lanai as a real living space, not storage: a
couple of chairs, a small table, maybe a potted plant.
Buyers should be able to picture morning coffee out
there.

Open sliders and pocket doors during showings
whenever weather allows. Waterfront buyers are paying
for the water. Hiding it behind closed glass undersells the
home's best feature.

Prep the Dock and Boat Lift Area
Clear the dock of hoses, tools, and clutter before
every showing. It should look like an amenity, not a
work zone.

If there's a boat lift, make sure its weight capacity is
easy to find (posted or in the listing sheet). Buyers ask
about lift capacity far more than they ask whether it
was permitted.

Address Salt Air Wear
Rinse and wipe down railings, light fixtures, and door
hardware near the water: salt air causes visible corrosion
fast, and a buyer who notices it will start wondering what
else hasn't been maintained.
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Have Flood and Elevation
Info Ready

Keep the elevation certificate and flood insurance cost on
hand for showings. On the water, these two questions
come up more than anything about the staging itself.
Being ready with answers builds buyer confidence fast.



NEUTRALIZE AND REFRESH
Paint

Neutral colors appeal to a broader range of buyers and help
spaces feel larger and more open. They create a blank canvas for
potential buyers.

Why It Matters:

Choose Light, Airy Colors: Consider shades like soft whites,
creams, light grays, or beiges. These colors reflect light and
create a feeling of spaciousness.

How to Do It:

Accent Walls: If you want to add character, consider a soft
accent wall that complements the overall color scheme
without overwhelming the space.

Repair and Refresh

Minor repairs show buyers that the home is well-maintained and
ready for move-in, which can eliminate concerns about costly
renovations.

Why It Matters:

Fix Minor Repairs: Address leaky faucets, squeaky doors, or
chipped paint. Even small issues can make a significant
difference in buyers’ perceptions.

How to Do It:

Update Fixtures: If budget allows, consider updating
doorknobs, cabinet handles, and light fixtures for a fresh look.
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FURNITURE ARRANGEMENT
Create Open Spaces

Open pathways create a sense of flow and spaciousness, allowing buyers
to envision themselves moving comfortably through the home.

Why It Matters:

Strategic Arrangement: Position furniture to create clear pathways
between rooms. Avoid placing large furniture pieces in a way that
blocks movement.

How to Do It:

Defined Spaces: Ensure each room has a clear purpose, whether it’s a
cozy reading nook, an office area, or a dining space.

Highlight Features

Showcasing your home’s best features can captivate buyers and make
them feel drawn to the space.

Why It Matters:

Position Furniture Accordingly: Arrange sofas and chairs to face
architectural features such as fireplaces or large windows, directing
attention to these highlights.

How to Do It:

Use Area Rugs Thoughtfully: A properly sized area rug can anchor a
larger room and help define a seating or dining area. Small rugs and
runners, however, tend to visually break up the floor and can make
rooms photograph smaller.

Remove Excess Furniture

Clutter can make spaces feel cramped and uninviting. Removing excess
furniture creates a sense of airiness.

Why It Matters:

Evaluate Each Room: If a room feels crowded, consider removing or
storing some furniture pieces. This not only enhances space but also
allows buyers to see the room’s full potential.

How to Do It:

Focus on Functionality: Ensure that each piece of furniture serves a
purpose and contributes to the overall flow of the room.
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Before Photography: Remove small runner rugs and accent mats
throughout the home, including kitchens and bathrooms. If a rug is
being used as part of the design, choose one large enough to properly
anchor the space.



DECORATE WITH STYLE
Use Neutral Decor

Neutral decor creates a calm and inviting atmosphere, allowing buyers to
visualize how their own decor will fit into the space.

Why It Matters:

Simple Decor Pieces: Choose decor that is understated and
universally appealing. Soft colors and simple shapes work best.

How to Do It:

Avoid Overly Bold Styles: Steer clear of trendy or overly personalized
decor that might alienate potential buyers.

Add Soft Textures

Soft textures create warmth and comfort, making spaces feel inviting and
cozy.

Why It Matters:

Throws and Pillows: Use pillows and throws sparingly. One neatly
styled throw can add warmth, but multiple blankets draped across
furniture can quickly make a room appear busy. For photography, less
is usually more.

How to Do It:

Bedding: Use crisp white or soft neutral bedding and just a few
pillows so bedrooms feel fresh and restful.

Art and Accessories

Artwork should help create scale and balance in a room without making
the walls feel busy. Accessories should add warmth and interest while still
allowing buyers to focus on the home itself.

Why It Matters:

Strategic Placement: Choose a few well-placed pieces of artwork that
complement the room’s color scheme and style.

How to Do It:

Choose One Stronger Piece: In most spaces, one appropriately sized
piece of art will photograph better than several small pieces grouped
together. Too many small pieces can make a wall feel cluttered.
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Check the Height: Artwork should generally hang just above eye level
and feel connected to the furniture beneath it. If your artwork is currently
positioned unusually high on the wall, lower it before photography.

Add Greenery: A strategically placed live or high-quality faux plant
can add softness and a natural pop of color. A small plant on a buffet,
console, bathroom shelf, or even the back of a toilet can make a space
feel finished without adding clutter.

Edit Accessories: Aim for only one or two decorative items on most
shelves and flat surfaces. Think model home rather than everyday living.



LIGHTING AND AMBIANCE
Maximize Natural Light

Natural light makes spaces feel larger and more inviting. Bright,
well-lit homes are more appealing to buyers.

Why It Matters:

Open Curtains and Blinds: Allow natural light to flood in by
keeping curtains and blinds open during showings.

How to Do It:

Raise Blinds All the Way: Even tilted slats block light and
views, so pull blinds fully up.

Layered Lighting

Layered lighting creates depth and warmth, enhancing the
overall atmosphere of the home.

Why It Matters:

Mix of Lighting Types: Use a combination of overhead lighting, task
lighting (like lamps), and accent lighting (like wall sconces) to create a
well-lit environment.

How to Do It:

Check Every Bulb: Make sure all bulbs are working and that the bulbs
within the same room or connected open-concept space are the
same color temperature. This is especially important in great rooms,
kitchens, dining areas, and open living spaces. Mixing bright white,
daylight, and warm bulbs in one sightline can be surprisingly
noticeable in professional photographs.

Set the Mood

A pleasant ambiance can make a significant difference during
showings, creating an inviting environment that buyers will
remember.

Why It Matters:

Soft Background Music: Play soft music during showings to
create a relaxed atmosphere. Choose instrumental or acoustic
tracks to avoid distractions.

How to Do It:

Ceiling Fans: Make sure the blades are dusted, since they
show up in photos, and run fans on low during showings for a
gentle breeze.
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FINAL TOUCHES
Fresh Flowers or Plants

Fresh flowers or plants bring life and color into your home, creating a
welcoming and vibrant atmosphere.

Why It Matters:

Placement: Use fresh flowers in vases on tables or counters. Consider
potted plants in well-lit areas to add greenery without clutter.

How to Do It:

Keep Them Fresh: Check them every couple of days in our heat and
replace anything that starts to droop.

Set the Dining Table

A beautifully set dining table evokes feelings of warmth and hospitality,
making the space feel lived-in and inviting.

Why It Matters:

The Dining Table: Set each place simply with a plate, napkin and glass, and
choose a low centerpiece so buyers can see across the table, as if friends are
on their way to dinner.

How to Do It:

Kitchen Islands and Bar Seating: A simple place setting at each
barstool shows how the island is used. Keep the rest of the counters
clear.

Storm Shutters Down

A home with shutters still up feels dark and closed in, and it hides the
light and views buyers came to see.

Why It Matters:

Open Everything Up: Each time a storm passes, take down panels
and open shutters before showings and photos.

How to Do It:

Store Panels Neatly: Buyers here appreciate storm protection, so
label and stack panels neatly in the garage where they can see them.
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Keep Styling Intentional: A wooden cutting board, wine bottle with
glasses, bowl of fresh citrus, or single plant can add warmth. Choose one
vignette rather than several unrelated decorative items.



PHOTO DAY DETAILS
Little Things Buyers Notice

Professional photography sees everything. Before your
photographer arrives, do one final walk-through from the
perspective of someone seeing the home for the first time. Small
everyday items that barely register when you live in the home
can become surprisingly noticeable in photographs.

Hide the Supplies: If there are no cabinets above the washer
and dryer, consider using three large matching baskets to
conceal detergents and laundry supplies while creating a
clean, coordinated look.

We Love Them, But the Camera Doesn’t Need to See Them:

Our pets are family, but buyers should not immediately be able to
tell where they eat, sleep, or wait for their walks. Before
photography, tuck away food and water bowls, pet beds, toys, crates,
litter boxes, food containers, medications, scratching posts, and
hanging leashes. Check the yard as well, and remove any pet-related
items from patios and lanais. This isn't about hiding the fact that a
pet lives in the home. It simply gives buyers a clean, distraction-free
first look and keeps the focus where it belongs: on the home.
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Bathrooms
Clear the Shower and Tub: Remove shampoo bottles, soaps, razors,
bath toys, shower caddies, and personal-care products. Store
everything under the sink or completely out of sight.

Hide the Utilities: Toilet brushes, plungers, bathroom scales, and
wastebaskets should be stored under the sink, inside a closet, or out of
the room before photography.

Keep Styling Simple: A small plant, neatly folded towel, or single
decorative accessory is enough to add warmth.

Remove Hampers: Laundry hampers and baskets should be
stored inside closets or completely out of sight for
photography.

Laundry Room

Pets



Conclusion
Everything in this guide is something you can do

yourself, and you don't have to tackle it all at once. Start
with decluttering and a deep clean, then work room by
room. The goal isn't perfection. It's helping buyers walk

in, or scroll through your photos, and feel like they're
already home. When you're ready, we're here to help you

put it all together.

Let’s Get Your Home Ready.
Call Shawna at 509-294-6818 to discuss which preparations
deserve priority before your home goes on the market.

Provided by: Shawna Calvert, Realtor  |   27North Realty  |   The Calvert Home Team14
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